[bookmark: _GoBack]FACTORS THAT THE SELLER CANNOT CONTROL
· MARKET PRICE (DEMAND AND SUPPLY FORCES)
· ACCESS TO HOME FINANCE (BANKS DECISION)
· PREVAILING ECONOMIC FACTORS
· LEGISLATION
· RECESSION OR BOOM
· DEMAND FOR PROPERTY
· INTEREST RATES
· LOCATION OF THE PROPERTY
· NUMBER OF PROPERTIES FOR SALE IN THE SUBURB / ESTATE
· THE PRICE THAT COMPETING SELLERS ACCEPT TO MAKE THE SALE WORK
· NUMBER OF QUALIFIED BUYERS LOOKING TO BUY
· CONDITION OF THE PROPERTIES IN THE NEIGHBOURHOOD
· ZONING AND BUILDING RESTRICTIONS
FACTORS THAT THE SELLER CAN CONTROL
· SETTING THE PRICE RIGHT FROM DAY ONE 
· CONDITION OF THE PROPERTY AND THE GARDEN
· THE AMOUNT OF TIME THE PROPERTY SPENDS ON THE MARKET
· BE PREPARED TO NEGOTIATE ON PRICE AND OTHER ISSUES
· LISTEN TO THE EXPERTISE AND ADVICE OF THE ESTATE AGENT
OTHER FACTORS TO CONSIDER
·     MONTHLY BOND REPAYMENT
· MONTHLY INSURANCE PAYMENT
· MONTHLY LEVY PAYMENT
· MONTHLY RATES AND TAXES PAYMENT
· THE PROPERTY THAT YOU WANT TO BUY MAY BE SOLD IN THE MEANTIME




